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• Revenue of US$311m (9M 2017: US$304m) from 9M average daily sales volumes of 30,523 boepd (9M 2018 average production: 31,757 boepd)1

• EBITDA1 of US$188m (9M 2017: US$172m) and EBITDA1 margin of 60% (9M 2017: 57%)2

• Cash position of US$102.4m2 and net debt of US$1,005.0m as at 30 September 2018 (US$64m of Q3 product sales receivables due in October)3

• Binding agreement to purchase and process third-party hydrocarbons delivered by Ural Oil & Gas LLP (“UOG”)4

• Mechanical completion of GTU3 targeted for end of December, full commissioning expected during 2019 at an additional cost of US$30m5

Operations stabilised with strong cash flow during 9M 2018

1 Defined as the results of operating activities before depreciation and amortisation, share-based compensation, fair value gains and losses on derivative instruments, foreign exchange losses, finance 

costs, finance income, non-core income or expenses and taxes, and includes any cash proceeds received or paid out from hedging activity
2 Cash & cash equivalents including current investments and restricted cash

• Reduce number of drilling rigs from three to two in H2 2019 while technical study of Biyski North-East and West are completed6

9M 2018 Financial Results

• 2019 average daily base production expected to be above 30,000 boepd and average daily sales volumes expected to be above 28,000 boepd7

Capital discipline key focus for 2019 while challenges at Chinarevskoye are resolved



Note: Per barrel equivalent metrics based on sales volume
1 General & administrative costs less depreciation 
2 Operating costs are defined as COGS less depreciation less royalties less government profit share
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Snapshot of key figures from 9M 2018
Tight control of costs

• Sales volumes stabilised during 9M 2018 at above 30,000 boepd

➢ Well 40 test production (currently awaiting licence extension)

➢ Well 201 brought online in July

➢ First quarter-on-quarter increase in sales since Q1 2017

• Full year 2018 sales volumes expected to be above 30,000 boepd

• Continued focus on cost reduction in 2018

➢ Total General & administrative expense below US$25m

➢ Total Operating costs below US$60m

➢ Proactively managing netbacks across our sales products

• Stable operating cash flow margins

➢ +US$200m operating cash flow expected for FY 2018

Sales volumes stabilised [boepd]

Operating costs under control [US$ / boe]

1 2
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Balance sheet Hedging programme

Cash flow generation

1 Cash & cash equivalents including current investments and restricted cash

• US$102.4m1 cash and cash equivalents as at 30 September 2018

➢ Q3 closing cash balance affected by large receivables balance

➢ Over US$130m1 cash and equivalents as at 9 November 2018

• Net debt of US$1,005.0m1 as at 30 September 2018

• No debt maturities until 2022

• +60% EBITDA margin during 9M 2018

• Expect to generate +US$200m operating cash flow during 2018

• Continued focus to realise cost savings in 2019 post commissioning of 

GTU3

• Currently have 9,000 boepd hedged at a floor price of US$60/bbl

➢ YE 2018 expiry

• Company will assess market conditions and look at options for 

hedging in FY 2019

Strong liquidity position
Focus on capital preservation

Drilling programme

• Reduced drilling programme to two rigs for 2019

• 2019 campaign to focus on developing discoveries in Northern area at 

Chinarevskoye

• Continue to develop existing producing reservoirs at Chinarevskoye

following completion of technical study (Q3 2019)
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Cash bridge to YE 2019
Strong liquidity position @ US$60/bbl with cash generation from existing production

Unwind of 

US$64m 

receivables

Maintain minimum US$100m of cash1 throughout 2019

• Short-cycle production growth

• Cash flow

CHN North-east

Continued development following 

completion of technical study (H2 2019)

CHN North expansion

Continue drilling campaign in North if first 

wells are successful (H2 2019)

CHN West appraisal

Recommence appraisal of Western area to 

migrate sizeable 2P reserve position

Trident appraisal

Appraise ROS / DAR – potential for reserve 

expansion 

• Near / medium-term production 

growth

• Reserve growth

• Medium / long term production 

growth

• Reserve growth

• Long term production growth

• Reserve growth

28k boepd

sales vols

@ US$60/bbl

Only 2018 

wells included

Increase in 

commissioning 

costs

Note: OPCF = net cash flows from operating activities
1 Figures shown for cash & cash equivalents include current investments but exclude restricted cash balances

Two-rig drilling 

programme

No hedge
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Overview of Chinarevskoye field
Fields within a field

Note: Map is shown for indicative purposes only

Source: Ryder Scott Reserve Report (Jan-18)

• Very small proportion of 

production and reserves

South

• 75 wells drilled since 2007 with no dry holes

• Over 100mmboe sold over that period

• Overall, the North-east area currently contributes over 

90% of Group sales volumes

• Over 65% of Group sales volumes come from 14 gas 

condensate wells

• Majority of current proven reserves (+95%)

• Further development following technical study (H2 2019)

North-East

• No current reserves

• Successful discovery with Well 40

• Successful open hole production test during 

2018

➢ +2,000 boepd production with c.1,500 boepd

of condensate

• Well 40 currently shut-in pending licence 

extension

• Area to be focus of H1 2019 drilling campaign

North

• Small amount of production

• Small amount of probable reserves

• No production to date

• Large portion of probable reserves (+35%)

• Well 234 currently on hold following a wellbore 

collapse

• Technical review underway to establish best 

way forward

• Further appraisal activities to continue following 

conclusion of investigation

West

North-West

GTF / OTU
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GTF / OTU

Base production from 2018 well stock expected to average 30,000 boepd during 2019

North

1. H1 2019 drilling activity to focus on 

drilling two wells in Northern area

• Further appraise well 40 and well 724 

discovery

• Additional production

2. Following success of initial wells, 

continue to drill wells in Northern area in 

H2 2019

Biyski North-east

3. Approach to further development of core area to 

be decided following technical study

• Following reservoir challenges during 2017/18, a 

technical study is underway

• Estimated completion of technical analysis H2 

2019

• Four production wells drilled in 2018

2019 drilling programme (Chinarevskoye)
Allocate capital to maintain existing production and de-risk future production growth

40

Note: Map and well positions are shown for indicative purposes only

Source: Ryder Scott Reserve Report (Jan-18)



8

Production

Infrastructure 

leverage

3

1

Cost base

2

• Further reduction of operating cost base to improve operating cash flow margins

• Preserve capital while challenges at Chinarevskoye are resolved

• Maintain production above an average of 30,000 boepd assuming only wells drilled in 2018 are producing

• Bring additional appraisal wells on line during 2019 to start to build production 

• Further appraise Northern area discoveries to fully assess potential for future development and production

• Fully commission GTU3 facility in 2019 with additional commissioning cost of US$30m to be paid in 2019

• Capitalise on value of infrastructure to grow our access to additional hydrocarbons in the region

Key focus areas for 2019 



ORENBURG

KAZAKHSTAN

RUSSIA
SAMARA

120km liquid 

export pipeline

URALSK
AKSAI

Crude export 

pipeline
(KazTransOil)

0km 20km 40km 80km

17km gas 

pipeline
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UOG

DAR

ROS

YZG

RLT

GTF / OTU
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Nostrum 100% owned field

Nostrum access to offtake (UOG)

Third party field

Nostrum oil / condensate pipeline

Nostrum gas pipeline

Multiple sources of gas to fill our plants

Top-to-tail 

infrastructure 

footprint

(100% owned)

Gas processing capacity

4.2bcm1 p.a. 

2019 base sales 

volumes guidance

28k boepd

Nostrum has a unique market position in a resource rich region

An infrastructure hub in North-western Kazakhstan

Chinarevskoye

(100%)

Trident fields 

(100%)

Ural Oil & Gas 

(offtake)

Regional stranded gas 

‘without a home’

1 Raw gas processing capacity of GTU1 & 2 and GTU 3
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THIS PRESENTATION IS NOT AN OFFER OR SOLICITATION OF AN OFFER TO BUY OR SELL SECURITIES. IT IS SOLELY FOR USE AT AN INVESTOR PRESENTATION AND IS PROVIDED AS 
INFORMATION ONLY.  THIS PRESENTATION DOES NOT CONTAIN ALL OF THE INFORMATION THAT IS MATERIAL TO AN INVESTOR.  BY ATTENDING THE PRESENTATION OR BY READING THE 
PRESENTATION SLIDES YOU ACKNOWLEDGE AND AGREE TO THE FOLLOWING: 

This document and its contents are confidential and proprietary to Nostrum Oil & Gas PLC. (the “Company”) and may not be reproduced, redistributed, published or passed on (or the contents otherwise divulged) 
to any other person, directly or indirectly, in whole or in part, for any purpose.  If this presentation has been received in error then it must be returned immediately to the Company.  This presentation is not 
directed to, or intended for distribution to or use by, any person or entity that is a citizen or resident of, or located in, any locality, state, country or other jurisdiction where such distribution or use would be contrary 
to law or regulation or which would require any registration or licensing within such jurisdiction.  This presentation does not constitute or form part of, and should not be construed as, an offer, invitation, 
recommendation to purchase, sell or subscribe for any securities of the Company in any jurisdiction or solicitation of any offer to purchase, sell or subscribe for any securities of the Company in any jurisdiction 
and neither the issue of the information nor anything contained herein shall form the basis of or be relied upon in connection with any contract or commitment whatsoever, or act as any inducement to enter into, 
any investment activity. 

This presentation has been prepared by the Company, and no other party accepts any responsibility whatsoever, or makes any representation or warranty, express or implied, for the contents of this 
presentation, including its accuracy, completeness or verification or for any other statement made or purported to be made in connection with the Company and nothing in this document or at this presentation 
shall be relied upon as a promise or representation in this respect, whether as to the past or the future.  

This presentation contains forward-looking statements.  All statements other than statements of historical fact included in this presentation are forward-looking statements.  Forward-looking statements give the 
Company’s current expectations and projections relating to its financial condition, results of operations, plans, objectives, future performance and business.  These statements may include, without limitation, any 
statements preceded by, followed by or including words such as “target,” “believe,” “expect,” “aim,” “intend,” “may,” “anticipate,” “estimate,” “plan,” “project,” “will,” “can have,” “likely,” “should,” “would,” “could” and 
other words and terms of similar meaning or the negative thereof. Such forward-looking statements involve known and unknown risks, uncertainties and other important factors beyond the Company’s control that 
could cause the Company’s actual results, performance or achievements to be materially different from the expected results, performance or achievements expressed or implied by such forward-looking 
statements. Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future business strategies and the environment in which it will operate in the future. 
Forward-looking statements are not guarantees of future performance and actual results, performance, achievements, industry or economic results may differ materially from those described in, or suggested by, 
this presentation.

No representation, warranty or undertaking, express or implied, is made as to, and no reliance should be placed on, the fairness, accuracy, completeness or correctness of this presentation or the 
opinions contained therein. This presentation has not been independently verified and will not be updated. The information and opinions contained in this document are provided as at the date of this presentation 
and are subject to change without notice. The Company does not intend to, nor does it have any duty or obligation to supplement, amend, update or revise any of the forward-looking statements contained in this 
presentation.

Market data used in this presentation not attributed to a specific source are estimates of the Company and has not been independently verified.

The Company does not accept any liability for any loss howsoever arising, directly or indirectly, from this presentation or its contents.

Disclaimer
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